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After two consecutive breakout quarters of robust transaction activity in the asset management sector,
each with in excess of 40 deals announced, the pace decelerated in the second quarter of 2013 to more
normalized levels. There were 32 transactions announced during the quarter, 22% fewer than the prior
quarter, but slightly ahead of the second quarter of 2012. Despite the second quarter slowdown, 73
transactions were announced in the first half of 2013, a 10% increase over the first half of last year.
Divestiture activity remained robust and in line with the prior quarter, accounting for 50% of
transactions in the second quarter. Notably, nine banks disposed of their asset management operations
in whole or in part, including Banco Santander’s sale of a 50% stake in Santander Asset Management to
U.S.-based private equity firms Warburg Pincus and General Atlantic. The acquisition, along with a 10year distribution agreement with Banco Santander, valued the asset manager at over $2.6 billion.
Despite the volatility that marked the end of the quarter, strong equity markets held throughout most of
the three-month period, buoying capital markets activity. Alternative asset managers The Carlyle Group
and Oaktree Capital Group both priced follow-on equity offerings, collectively raising $729 million in
gross proceeds. In addition, ultra-high-net-worth wealth manager Silvercrest Asset Management Group
completed its initial public offering, raising $53 million in gross proceeds.
Alternative asset managers remained a meaningful contributor to transaction activity in the second
quarter at 34% of announced transactions. The mix of target types, however, differed from the prior
quarter, as transactions involving real estate managers were up markedly while sales of fund-of-hedgefund and CLO managers dropped considerably. The reversal reflects the increasing demand among
buyers for differentiated direct investment capability in alternatives and the winding down of the
consolidation opportunity in the CLO sector.
Consistent with prior quarters, buyers remained more tactical than transformational in the second
quarter, as 72% of second-quarter activity involved sellers managing assets of less than $10 billion, and
the median target size was just over $3.2 billion in AUM. Larger transactions remain highly sporadic and
typically involve private equity firms seeking to put large amounts of capital to work. In total, targets
accounted for $641 billion of assets under management in the second quarter versus $671 billion in the
first quarter, though 40% was represented by the two aforementioned follow-on equity offerings.

We expect that M&A activity will remain steady and reflect gradual growth in the second half of 2013
and into 2014, as global markets steady in the eventual tapering of central bank-funded market liquidity.
As fundamental growth in developed countries continues to improve, buyers will expand their wish lists
and increasingly look to put excess capital to work. Divestitures will also continue to play a meaningful
role in deal activity, supported by private equity sponsors looking to offload ownership stakes acquired
prior to 2008.
The largest global asset management transactions announced in the second quarter of 2013, ranked by
assets under management, were:
Banco Santander’s sale of a 50% shareholding in Santander Asset Management to Warburg
Pincus and General Atlantic ($197 billion AUM);
The Carlyle Group’s follow-on equity offering ($176 billion AUM);
Oaktree Capital Group’s follow-on equity offering ($79 billion AUM);
AlpInvest Partners’ sale of its remaining 40% shareholding that The Carlyle Group does not
already own to The Carlyle Group ($48 billion AUM); and
Invesco’s sale of Atlantic Trust Private Wealth Management to Canadian Imperial Bank of
Commerce ($20 billion AUM).
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Sandler O’Neill is proud to have advised on or managed the following asset management transactions in
the last 12 months:

June 2013

May 2013

April 2013

has sold Strategic Partners to

March 2013

HF2 Financial
Management, Inc.

Initial Public Offering

Follow-on Offering

Initial Public Offering

$52,697,524

$430,675,000

$175,950,000

Lead Bookrunner

Co-Manager

March 2013

Financial Advisor to Strategic Partners

March 2013

October 2012

Bookrunner

August 2012

has acquired a majority stake in

has sold a 55% interest to

has acquired

Financial Advisor to Principal Global
Investors

Financial Advisor to Vermillion Asset
Management

Financial Advisor to The Carlyle Group

Initial Public Offering

$381,368,382
Co-Manager
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***
This report has been prepared and issued by the Investment Banking Group of Sandler O’Neill + Partners, L.P., a
registered broker-dealer and a member of the Financial Industry Regulatory Authority, Inc. The information
contained in this report (except information regarding Sandler O’Neill and its affiliates) was obtained from various
sources that we believe to be reliable, but we do not guarantee its accuracy or completeness. Additional
information is available upon request. The information and opinions contained in this report speak only as of the
date of this report and are subject to change without notice.
This report has been prepared and circulated for general information only and presents the authors’ views of
general market and economic conditions and specific industries and/or sectors. This report is not intended to and
does not provide a recommendation with respect to any security. This report does not take into account the
financial position or particular needs or investment objectives of any individual or entity. The investment
strategies, if any, discussed in this report may not be suitable for all investors. Investors must make their own
determinations of the appropriateness of an investment strategy and an investment in any particular securities
based upon the legal, tax and accounting considerations applicable to such investors and their own investment
objective. Investors are cautioned that statements regarding future prospects may not be realized and that past
performance is not necessarily indicative of future performance.
This report does not constitute an offer, or a solicitation of an offer, to buy or sell any securities or other financial
instruments, including any securities mentioned in this report. Nothing in this report constitutes or should be
construed to be accounting, tax, investment or legal advice.
Neither this report, nor any portion thereof, may be reproduced or redistributed by any person for any purpose
without the written consent of Sandler O’Neill.
© 2013 Sandler O'Neill + Partners, L.P. All rights reserved.
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